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P PHASE TO, INC. (PTIl) is an international corporation headquar-
tered in Lansing, Michigan with a sister corporation headquartered
in Windsor, Ontario, Canada. The principals of Phase To, Inc. are
John Dolehanty and David Cmar _

who together have over 25 years of
experience in meeting the needs of
large and small companies, munici-
palities, as well as public and private
groups in the areas of noise and vi-
bration consulting. PTI seeks to
build partnerships and relationships
with customers that understand our
founding philosophies of ‘Improving Processes’, ‘Enhancing Com-

petitive Advantage’ and ‘Targeted Solutions’.
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burdensome costs to operat-
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performthe.” their competitive edge in the
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;;g, oad and Highway Traffic Noise
- Complaint Resolution -
- Zoning and By-law compliance

- Noise and Vibration Monitoring
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; and Civil and Envi proper design improve-
mental Engin€eri i ments, innovative assess-
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} “Our number one priority is
omp e customer satisfaction.
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meet e needs of our clients.”

[T \ .
-~ i
- \
“The two most important
PHASE TO, INC. (PTI) PTI has over 25 years FFWith PTI as your noise
can help you meet your combined experience in | control equrt you’ll be
customer’s increasing providing cost effective | able tosfotus S your valu—-

demands for quieter ma-
chinery and equipment.
Manufacturing compa-
nies are continuing to
shift the responsibility of
integrating health and
safety controls onto their
suppliers. PTI is ready to
assist you in meeting
these challenges within
this competitive business
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turers. - Streamline customer buy-offs

- Eliminate costly retrofits

- Improve design process

- Provide OEM with an ISO\QS 9000
documented approach to meeting

/-\ customer specifications
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Contact us at our US or Canadian Locations
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P.O. Box 80634

Lansing, MI 48908-0634
Phone: (517) 886-9379

Fax : (517) 886-9408
E-mail: phaseto@phaseto.com

860 Minto

Windsor, ON N9J 3M1

Phone:  (519) 734-7001

Fax: (519) 734-7009

E-mail: phasetocanada@phaseto.com

/-‘ INC.
PHASE TO':

or CANADA

ul

ENVIRONMENTAL ...

o~
PHASE

NOISE MANAGEMENT SERVICES ...

WWW.PHASETO.COM

INnc.

ETO

- ZONING AND BY-LAW COMPLIANCE

- ROAD AND HIGHWAY TRAFFIC NOISE

- NOISE AND VIBRATION MONITORING FOR
CONSTRUCTION/DEMOLITION

- CITATION ABATEMENT

- TRAINING PROGRAMS
- COMPLAINT RESOLUTION

- NOISE CONTROL AND HEARING CONSERVATION
PROGRAM SERVICES

- CORPORATE STANDARDS DEVELOPMENT
- EMPLOYEE EXPOSURE ASSESSMENT
- OSHA COMPLIANCE CONSULTING
NOISE CONTROL ENGINEERING

OEM NOISE CONTROL ...

- LAND USE PLANNING FOR RESIDENTIAL,
COMMERCIAL AND INDUSTRIAL USES

- DESIGN ASSISTANCE

- NOISE ABATEMENT

- TROUBLESHOOT CUSTOMER BUY-OFF ISSUES

- NOISE SPECIFICATION BUY-OFF

- NOISE CONTROL EVALUATION

- CUSTOMER SPECIFICATION IMPLEMENTATION
ASSISTANCE

MAKING THE DIFFERENCE

PHASE TO, INC. (PTI) was founded
with a goal toward providing our in-
dustry, public, and private sector part-
ners with an alternative to companies
that view their customer relationships
as a ‘series of projects’. We're able to
integrate our technical and advisory
services as part of a “bigger picture”.
PTI recognizes that our customer’s
past, present and future are intercon-
nected and relevant . This makes us an
extension of our customer, not simply

another service provider. PTI seeks to This requires that PTI spend the time

build partnerships with others that
share in this philosophy.

At PTI we believe our strength as a
partner revolves around providing you
with an ‘edge’ in servicing your custom-
ers. PTI's approach balances the tech-
nical, economic, and managerial as-
pects of our partnership and integrates
them in a manner that best serves
your unique needs.

and effort to know and understand the
culture, and most importantly the peo-
ple, that are our partners and custom-
ers ... this is what makes the differ-
ence.
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